
 

 

proudly presents… 

“DON’T WASTE A SALES CRISIS“DON’T WASTE A SALES CRISIS“DON’T WASTE A SALES CRISIS———   

RETOOL YOUR SALES DEPARTMENT NOW!”RETOOL YOUR SALES DEPARTMENT NOW!”RETOOL YOUR SALES DEPARTMENT NOW!”   
 

A Breakfast Series 2009 Event 

Thursday, March 26, 2009 

8-11am 

The record-breaking financial crisis has turned into a world-class business crisis.  This business  

crisis is going to affect your company’s revenue driving engine.  It is time for executive level  

hands-on management of the sales function. 

 

As an executive in your business you must gain first-hand knowledge of the top sales prospects that 

will determine your continued success this quarter.  If you rely on others for this information you 

are not properly managing during these record-breaking financial times.  You  will need a  

methodology and tools to help you accomplish this. 

Please RSVP by March 20, 2009 to Kristy Kahler at kkahler@predictivesuccess.com or 905-430-9788 ext. 200. 

GUEST SPEAKERS: 
 

Jeffrey A. Koser 
Author of the award winning book, Selling to Zebras, 

HOW TO CLOSE 90% of the BUSINESS YOU  

PURSUE, FASTER, MORE EASILY, and MORE 

PROFITABLY. 
Jeff will be speaking on how to boost sales during these record-

breaking financial times.  He brings over 30 years experience in 

speaking, consulting, and executive sales management.   
 

Al Brewer 
CEO, Management Communication Systems, Inc. 

Al will be speaking on using sales coaching to power through a sales-challenged 2009.  He brings a 

wealth of knowledge in over 20 years experience in organizational behaviour consulting. 

Four Points by Sheraton, Toronto Airport West 

Avenue Room 

6090 Dixie Road, Mississauga 
 

 

$40 + GST (includes breakfast, presentation, copy of Selling to Zebras,  

 and a 1-hr Executive Predictive Index™ Leadership Survey) 

LIMITED 

SPACES LEFT! 
Call now! 


